
AFFORDABLE ACCESS
Our unbiased approach to recommending PBM solutions
ensures that the right patient gets the right drug at the best
price. Steerage to a lowest net cost channel, using solutions
like Mark Cuban Cost Plus Pharmacy, optimizes employer
and member savings. Average savings across 35 projects
and 15 unique offices was 32.7% in 2023.

INNOVATION
As the market changes, so do we! Product enhancements for
2024 include measurement of patient adherence in 3 key
drug classes, medical specialty analytics, and a discount
card for part-time teammates and non-covered drugs.
Creative solutions abound and we catalyze discussions with
our clients in the spirit of continuous improvement.

SERVICE EXCELLENCE
We are responsive, thorough, and accurate - knowing there is
a human being on the other side of the card. We are reachable
7 days a week via email and cell. We are on every
implementation call with clients and their new PBMs /
ancillary vendors. In 2023 we assisted with six
implementations as 17% of our clients moved to a new PBM. 

EXCEEDING EXPECTATIONS
Our partners in the market trust us to help them contain
client costs in order to sustain an affordable employee
benefit offering each year. We are creative and resourceful
as we design solutions for our partners and clients. We
guarantee an ROI of 3:1 on our fees for every client,
regardless of current PBM arrangement. 

R.A.I .S.E
The Bar With Integrity Rx Partners

REPEATABLE RESULTS
We confirm the current and proposed financial terms,
exclusions, guarantees, and final results in our analytics
system. They are transparent and auditable. We hold the
PBMs accountable using quarterly tracking of contract
compliance and financial guarantees, as well as facilitation
of any true-up balance at the end of year. 

Integrity Rx Partners will RAISE the bar and go BEYOND the spreadsheet to thoroughly qualify and quantify
every clinical program, specific channel management opportunities, administration fee inclusions, strength of

financial and clinical guarantees, the impact of rebate and discount exclusions, and the value of internal vs
outsourced resources and programs. Our goal is to level the playing field among all bidder types to ensure an

informed decision can be made by the client. 
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